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YOUR  HOME-BUYING  PACKET

Congratulations! You are about to embark on the exciting journey of
finding your ideal home and I am devoted to providing you the best
results. 

Purchasing a home is a very important decision and a big undertaking in
your life. This packet gives you helpful information during and after your
transaction. Use its reference pages, note and agency explanations, as an
invaluable guide on your home-buying journey.

Please keep this packet with you during your home-buying process.
There are pages that contain important phone numbers and dates and
areas for notes to help you stay organized.

I look forward to assisting you!

DESIREE ESTRADA
SoCal REALTOR

estradadesiree.re@gmail.com
www.estradadesiree.com
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C O N T A C T

ESTRADADESIREE.RE@GMAIL.COM
WWW.ESTRADADESIREE.COM

9155 TELEGRAPH RD. 2ND
FLOOR

PICO RIVERA, CA 90660
WWW.C21ALLSTARS.COM

I am a Real Estate Agent born and raised in
Los Angeles, CA who has worked for the
County, Non Profit Organizations, and the Real
Estate Market. I became a Realtor because
over the years, I became a real estate advisor
for my friends and family; always answering
questions and making recommendations
based on my knowledge of the current
market. My focus is to continue to treat every
client the way I began, like friends and family. 

Whether it is your first home, tenth home, or
an investment property, I will work hard to
make your home buying /selling experience a
positive one with the least amount of hassle. 
 You can count on nothing less than a team of
seasoned professionals with an intimate
knowledge of real estate in Los Angeles,
Orange, and San Bernardino County who are
devoted to serving your needs around the
clock.

# 1  R E A L  E S T A T E  O F F I C E  I N  C A

BROKER/OWNER

Joseph Villaescusa
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I .  ABOUT   

SPEAKS
English, Spanish

AWARDS
CENTURY 21 - Quality Service Award
CENTURY 21 - Masters Ruby Top Producer

EXPERIENCE 
2015 - Present | Century 21  Realtor
2014 - 2015 | Coldwell Banker Real Estate Salesperson
2012 - 2014 | Real Estate Assistant

SPECIALIZATIONS 
Sellers, Buyers, Marketing, Contracts, Negotiation,
Communication

CREDENTIALS
CAR, DAOR, NAR, 
NAHREP

AREAS SERVED:
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OUR  TEAM  OF  AFFILIATES

Transaction Coordinator
Century 21 Staff 

Watermark Home Loans
Mike Cook 

Fidelity Title
Michelle Barron 

Saphire Escrow
Sarah Lopez 

Allcoast Termite

Home Inspector
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AS  A  KNOWLEDGEABLE  REALTOR  I  . . .

Can save you significant amounts of time, money, and
frustration.
Know the housing market inside and out and can help
you avoid the “wild goose chase”.
Can help you with any home, whether it is listed with
another agency or it is being sold directly by the owner.
Can schedule home showings and appointments.
Know the best lenders in the area and can help you
understand the importance of being pre-approved versus
pre-qualified for a mortgage. I can also discuss down
payments, closing costs, and monthly payment options
that suit you.
Am an excellent source for both general and specific
information about the community and its services,
schools, shopping, and transportation.
Am experienced at presenting your offer to the
homeowner and can help you through the process of
negotiating the best price and terms. 
I bring objectivity to the buying transaction, and I can
point out the advantages and the disadvantages of a
particular property.
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ADVANTAGES  OF  USING  A  BUYER ’S  AGENT

You are simply agreeing to “hire” a personal representative who,
by law, must represent your best interests to the best of his/her
ability. All of this personal service is available at absolutely NO
COST TO YOU! The Seller’s Broker is responsible for paying your
Buyer’s Agent fee. With me, you get a professional experienced
agent devoted to protecting your needs and to helping you make
one of the most important investment decisions of your life.

NO COST TO YOU

It is much easier to find a home that meets your needs, negotiate
a contract, and close the transaction with an experienced agent
by your side. You won’t need to spend endless evenings and
weekends running around looking for homes or trying to search
computer networks by yourself. When you tour homes with your
professional Buyer’s Agent, you will already know that the homes
meet your criteria and are within your price range.

GET A GREAT HOME FASTER AND WITH LESS
EFFORT
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I I .  MINIMUM  REQUIREMENTS

Down payment The minimum down payment is 3% -5% of the home
price and can come from your own money or a gift from a family
member.

Closing costs The minimum fees are 2% of the purchase price. These
fees can be credited by the lender or seller, but having it availble
makes for a stronger offer. 
 
Credit score. The minimum score for a mortgage is 580-620. Higher
credit scores mean you’ll likely get more favorable interest rate
offers.

Employment. Lenders require proof of steady income, and will
scrutinize your employment history and income from the past two
years. Job-hoppers will need to explain changes or gaps in
employment.

Debt-to-income ratio. Measure your total debt divided by your gross
income. Lenders prefer a DTI of 45% or less.

Self-employed borrowers will have to file taxes with a qualifying net
amount.

Pg 6



REA L TOR  DRE  # 0 1 9 8 1 1 2 1

DESIREE
ESTRADA

COSTS  TO  CONSIDER

1. Good Faith Initial deposit 1-3% of purchase price (Can be part of
your down payment or returned at close of escrow).

2. Home Inspection $350-500 Paid direct at time of inspection

3. Appraisal $400 - $575 Paid at time of order 

4. Down Payment This will not be due until the end of escrow. These
range from 3.5% to 20% depending on your loan type.

5. Closing costs (Lender Fee, Escrow Fee, Title Fee, Advanced fees/
Impounds) 2%-3% of purchase price 

6. Moving / Storage

7. Furniture

Mortgage Payment
Principle (Loan), Interest, Home Insurance, Property Tax, Possible Mortgage Insurance

HOA, Water, Trash, Electric, Gas, Internet
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WHAT  EVERY  BUYER  SHOULD  KNOW

BEFORE  PURCHASING

Property taxes and qualified interest are deductible on an
individual’s federal income tax return.

Why not to call the agent on the sign
The listing agent has a fiduciary duty to the seller by signing a
contract with them first, you as a buyer are a second interest. If you
went to court, would you use the other person’s attorney? Of course
not, you want an experienced agent working for you to get the best
price and terms that is best suited for YOU, not all one sided for the
seller!

Your Lender
Your lender is responsible for all loans, funding and financial
information to help you feel comfortable with the amount you are
spending. If you have any concerns regarding costs, mortgage
payments or your loan, the lender will be the best person to answer
with accurate numbers.
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I I I .  GET  PRE-QUALIFIED

Pre-Qualification It's important to schedule your complimentary pre-
qualification appointment as soon as you are considering to
purchase.

To prequalify for a mortgage, you'll need to provide the lender with
basic information about your 
        • Income
        • Credit rating
        • Debt load
        • How much of a down payment you can make. 

You're just describing your financial situation so the lender can give
you an estimate of how much you could borrow and what your
monthly payment might be.. 
That's what prequalifying is – an estimate of how much you could
borrow.

The loan application, savings, or credit score may need more preparations that
can delay any plans for a move. Waiting could also mean missing an

opportunity on your dream home if the documents are not ready for an offer on
a hot home.

 
It may also take 30 days (or more) to locate the right home, If you want a new

home for Christmas, don't begin your process in December. 
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PRE-QUALIFICATION  PROCESS
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DOCUMENTATION  NEEDED  FOR

PRE-APPROVAL :

Driver license or State ID and Social Security Card
Last 2 years W-2's 
All pay stubs for the most recent 30 days.
2 most recent years of Federal tax Returns
2 most recent months' bank statements (checking, savings, 401k,
stocks/bonds, etc.) Include all pages, even those that read "this
page intentionally left blank"
Documentation of Social Security Awards Letter and, or Pension (if
applicable)
Income from child support, alimony or seperate maintenance for
the most recent 6 months (if applicable).

OWN PROPERTY?
If you currently own any property or hold additional mortgages, ALL OF THE
FOLLOWING MUST BE PROVIDED FOR ALL PROPERTIES OWNED:

Current mortgage statement
Property insurance coverage statement

3 WAYS TO SEND YOUR DOCUMENTS 
EMAIL complete documentation to: estradadesiree.re@gmail.com
BRING your paperwork to us at: 9155 Telegraph Rd. Pico Rivera, CA 90660
FAX  complete documentation to: (562) 490-8566

1.
2.
3.
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IV .  HOUSE  HUNTING

The Market Learning the areas, price points, and conditions of the general
market area will help you in making your home buying decision.

The Perfect Home Unfortunately even a brand new home has its flaws,
consider your "NEED" to have and "NICE" to have lists. It may need to be
within budget, or in a specific city, or specific beds and baths, but may not
have a pool. Remember you can sell in 2 years and use the equity to
"upgrade" your home.

Pay attention to location and layout.Hate the decorations? Disgusted by
the paint colors? You can fix those later. But there’s nothing you can do
about a neighborhood and floorplan or a 20-minute drive to the nearest
grocery store. For a good deal, be open-minded about that kitchen tile.

Pg 12

Start touring homes in your price range 

Browse online with the MLS databse VS websites like Trulia, and Zillow. 

Get to know the neighborhood. Revisit your favorite homes at night, both
weekdays and weeknights.
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V .  MAKING  AN  OFFER

Offer Contract (12 pages)
Proof Of Income (Copy of Bank Statements)
Copy of Credit Scores
Lenders Letter of Pre Qualification
Optional Letter from you to the Seller to stand out against competition

Once you have found the home you wish to purchase, you will need to
determine what offer you are willing to make for the home. It is important to
remember that the more competition there is for the home, the higher the offer
should be – sometimes even exceeding the asking price.

To communicate your interest in purchasing a home, we will present the listing
agent with a written offer. The offer forms used are standard documents
approved by our California Association of Realtors.. 

AN OFFER INCLUDES:

After we present your offer to the sellers agent it will either be accepted,
rejected, or the seller will make a counter offer. This is when we will negotiate
terms of the contract if necessary. When the seller accepts an offer it becomes a
legal contract.

When you write an offer you should be prepared to send an earnest money
deposit to escrow for holding until closing, typically 1-3% in the Southern
CA market.
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SAMPLE  PG  1  OFFER  CONTRACT
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SAMPLE  LETTER  TO  SELLER
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VI .  HOME  INSPECTION

We highly recommend that you have a professional home inspector conduct a
thorough inspection. The inspection will include but may not be limited to the following:�
 
Appliances/ Plumbing/ Electrical�/ Air conditioning and heating� /Ventilation�/ Roof and
Attic�  / Foundation/ General Structure

A home cannot “pass or fail” an inspection, and your inspector should not tell you
whether he/she thinks the home is worth the money you are offering. The inspector’s
job is to make you aware of repairs that are recommended or necessary so that you
can continue to make an informed decision

.The seller may be willing to negotiate completion of repairs or a credit for completion
of repairs, or you may decide that the home will take too much work and money. A
professional inspection will help you make a clear-headed decision. In addition to the
overall inspection, you may wish to have separate tests conducted

In choosing a home inspector, consider one that has been certified as a qualified and
experienced member by a trade association. As your Buyer’s Agent, I can
recommend several professional home inspectors for you to consider, and I will
attend the inspection.

I recommend being present at the inspection and hiring an inspector that is familiar
with the type of property you are intending to purchase and its immediate
surroundings. You will be able to clearly understand the inspection report, and know
exactly which areas need attention. Plus, you can get answers to many questions, tips
for maintenance, and a lot of general information that will help you once you move
into your new home.
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VII .  APPRAISAL

If the appraisal comes in over value, you do not pay an additional
amount, we will remain at our original offer price. 

If the appraisal comes in below our offer price then we will
negotiate with the seller to decrease our offer price. Sometimes
we are unable to negotiate the amount we will need to cancel or
come in with the difference out of pocket.

As part of that process, your lender orders a home appraisal. It
gives you a trained professional’s report on the fair market value

of the home to make sure it’s in line with the purchase price.

When estimating a property’s value, appraisers consider:
• Recent Sales within 1 mile
• Comparable homes that have sold within 3-6 months, similar in
size, location
• General condition, number of bedrooms and baths,  additions
 swimming pools and wood flooring.
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VIII .  CLOSING  DAY

ID for the Notary  Be sure to find out what type of identification is required.
Usually, only one type of identification is needed, though some companies
require two. Government-issued identification, such as driver’s licenses and
passports, are normally accepted.

Sign legal documents the agreement between you and your lender
regarding the terms and conditions of the mortgage, and the agreement
between you and the seller transferring ownership of the property.

Pay closing costs and escrow items. You will be provided the final estimated
amount and instructions for wiring final funds. 

Once you’ve reviewed and signed all closing documents:

Pg 18

1) Sign "Loan Docs"

2) "Fund"
The term "fund" refers to the process of wiring or releasing money from
a mortgage lender to title or escrow prior to closing a real estate
transaction. Funding often occurs 1-2 days after signing "loan docs", and you
can't close until it happens.

3) Record
The true closing of escrow- Recording is simply the process for making deeds
and other real estate documents part of the public record for your local county.
Los Angeles county recording often occurs 1-2 days after funding. 



REA L TOR  DRE  # 0 1 9 8 1 1 2 1

DESIREE
ESTRADA

IX .  ESCROW  PROCESS  IN  SUMMARY

ie. 30 Day Escrow Period After Offer Acceptance
I will provide a custom timeline when we open escrow

1) Within 24 Hours you are required to wire your good faith initial deposit.

2) We will have 7 days to order and complete an inspection to ensure the condition of
the property. 

3) Day 10 you will sign your escrow packet, sellers disclosures, and forms.

4) Day 11-12 We will be ordering an Appraisal with your lender.

5) Day 13-20 You will provide any and all documents for lender to obtain loan approval

6) Day 24 You will sign your lenders "Closing Disclosure" Estimate

7) Day 27 You will sign your final Loan docs with a Notary

8) Day 27-28 You will be asked to wire the remaining of your down payment and
closing costs to escrow.

9) Day 29 Your loan will fund and will be in escrow. 

10) Day 30 Title and County Office will record title to your name and you will receive
KEYS.

Timelines and dates are subject to change depending on the bank, and county.
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X .  CLIENT  TESTIMONIALS                      
www.estradadesiree.com for all testimonials
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GLOSSARY

Agent. An agent is a person who legally represents another, called a principal,
and from whom they derive express or implied authority.
Appraisal. An appraisal is a written estimate of the value of something. In real
estate, it is a professional opinion of the market value of property (such as a
home) as of a given date.
Closing. In real estate, closing is the delivery of a deed, financial adjustments, the
signing of a note, and the disbursement of the funds necessary to consummate,
or close, the sale or loan transaction. “Settlement” is another term for closing.
Closing Costs. These are costs outside a property’s sales price that must be paid
to cover the cost of the transaction, such as a loan origination fee, discount
points, insurance fees, survey fees, and attorney’s fees. Closing costs vary from
location to location, but must be described to you when you submit your
mortgage loan application.
Conventional Loan. A loan that is not guaranteed or insured by a government
agency.
Deed. This document shows that an owner of a piece of real property has title to
that property. Once a deed is filed and recorded by your local government, the
deed becomes a public record.
Down Payment. A down payment is a portion of the sales price you pay to the
seller to close a sale, with the understanding that the balance will be paid at
settlement. It is also the difference between the sale price of real estate and the
mortgage amount.
Earnest Money. Earnest money is a deposit you pay to the seller of real property
to show your good faith and intentions of getting a mortgage to buy the property.
Depending on circumstances, you may or may not be able to get this money
back if you decide not to complete the purchase.
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GLOSSARY

Equity. Equity is net ownership. In other words, it’s the difference between how
much your property is worth and how much you still owe on your mortgage
(Market value – Mortgage balance = Equity). Equity is also sometimes called
owner’s interest.
Escrow. Escrow is money placed with a third party for “safekeeping.” During a real
estate purchase, the buyer is typically required to place a portion of their down
payment in an escrow account where it is held until the closing. After the home is
purchased, a portion of each mortgage payment is typically held in an “escrow”
account to pay for the property’s taxes and insurance.
Interest. 1) Interest is the cost of money. It is usually stated as an annual
percentage (e.g. 7.5 %). You either pay interest when you borrow money, or are
paid interest when you save and invest money. 2) Interest is a right, share, or title
in property.
Interest Rate. An interest rate is the percentage of the outstanding balance of a
loan that you are charged for borrowing money, usually expressed as an annual
percentage rate.
Lender. A lender is a financial institution or agency that loans you money.
Mortgage. This is a legal document that pledges real property (such as a home)
to the lender as security for the repayment of a debt.
Pre-approval. A written agreement from a mortgage lender to grant a loan for a
home purchase. The pre-qualification is based on the lender’s careful
investigation and evaluation of the potential homebuyer’s income, credit history,
employment history, personal assets, and debts. Pre-approval assures the seller
that a buyer’s offer is valid. It also speeds up the buying process because, once
an offer is made, there is no need to wait while the buyer finds a loan.
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GLOSSARY

Pre-qualification. An informal calculation to estimate the approximate
amount of money a homebuyer can afford to spend on a home purchase.
The pre-qualification, performed by a realtor or a potential homebuyer,
compares the potential buyer’s income and assets to the buyer’s debts. A
pre-qualification helps the realtor focus the home search on homes within a
certain price range.
Property Tax. Property tax is the money you pay to your local and state
government for the pleasure of owning property within their jurisdiction.
Title. Written evidence of the right to or ownership in property. In the case of
real estate, the documentary evidence of ownership is the title deed that
specifies in whom the legal estate is vested and the history of ownership and
transfers. Title may be acquired through purchase, inheritance, devise, gift,
or through foreclosure of a mortgage.
Underwriting. Mortgage underwriting is the analysis of the risk involved in
making a mortgage loan to determine whether the risk is acceptable to the
lender. Underwriting involves the evaluation of the property as outlined in
the appraisal report, and the borrower’s ability and willingness to repay the
loan.
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